
The terrain in Spain …
Buying a property

Nice weather, beautiful villages and
beaches, delicious food, and
friendly people; these are some of

the reasons which may explain why so
many tourists (over 40 million per year)
visit Spain (population 38 million), and
why each year some of them decide to
settle there. Despite the huge demand,
there's still a wide range properties
available in Spain.

The purchase process can vary from
property to property and be adapted to
suit individual circumstances and require-
ments. The aim of this article is to provide
useful information and to give an under-
standing of the Spanish property market. 

In Spain there is no conveyancing
system; all real estate transactions can
be performed directly between seller and
buyer, without the involvement of a
lawyer. However, in order to secure a
property, the sale contract must be
combined with a deed, to be signed
before a notary, and the deed recorded in
the Land Registry. And, by law, all deeds
referring to land transactions must be

signed before a Spanish
notary, or a Spanish consul
who is authorized to render
services as a notary.

Usually the acquisition of a
property is made with the
assistance of a real estate
agency. Such agencies are
found in most towns; they
may be either independent or
parts of larger organizations,
integrated in franchise
schemes. There are two
kinds of agents: Those who
use the initials A.P.I.,
indicating that they are part
of a regulated profession;

and free agents. The A.P.I. designation is
considered to infer professionalism,
though this might not necessarily be the
case.

Once the property has been selected,
there is a procedure to follow before
signing any documents.

First, a check should be made with the
Land Registry to determine who owns the
property (whoever appears to have in
her/his favour a presumption of
ownership), to confirm if the
property’s characteristics match
those of the selected property,
and if there are liens,
encumbrances or mortgages on
it. Note that all debts on the
property that are recorded in the
Land Registry stay on the
property, with the new owner
liable for the amounts recorded,
plus interest and, if applicable,
legal expenses, to the value of the
property. If there are outstanding
debts on the property, the

purchaser can assume them, reducing
the final price by the amounts due; this is
not an unusual way to trade property in
Spain. 
Second, a check should be made to
clarify if the property is clear of other 
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debts, such as local taxes. If the property
is an apartment or part of a development
or similar (“urbanización”), the status of
common ownership expenses (“body
corporate fees”) should be checked. The
new owner only has responsibility for the
last 12 months of local taxes and
common ownership expenses. 

Often at the point of signing the deed the
purchaser finds that the checks have not
been carried out properly. By then
expenses may have been incurred — so
the purchaser may feel committed to go
ahead anyway. 

According to Spanish legislation, once
one of the parties has accepted the offer
of the other, and particularly when a
deposit has been accepted, the sale is
considered as final and neither party can
withdraw from it. 

The purchaser may then sign a private
agreement (“contrato privado”). In order
to record the title, the ownership and
property titles must be exchanged by
both parties signing a contract of
Purchase and Sale in front of a Notary.
This document declares the identity of
the parties, the location of the property
and its value. 

Generally, the total expenses incurred in
buying a property in Spain are about
10% of the value of the property being
purchased. These include taxes relating
to the purchase of a property (similar to
Stamp Duty in other countries). If the
purchaser does not intend to become a
resident in Spain the law requires that the
purchaser appoint a resident as a
representative before the Tax Authority.
Normally a lawyer or real estate agency
representative is used for this purpose.
Buying a property in Spain is regarded as

a great investment. However it is easy for
the dream to turn into a nightmare when
purchasing in a foreign country where the
language, bureaucratic systems and
entire culture are completely different to
those of the home country. As in any
such situation, purchasers need to do
their homework. Using a legal firm to
assist in ensuring that the correct
procedures are followed can save time
and money and give peace of mind!  
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Madrid in May
Bill d’Apice passes on chairman role

This issue coincides with LAWorld’s AGM and Conference,
hosted this year by Suarez de la Dehesa & Sainz Dochado
Abogados in Madrid from 5–7 May.  

At the meeting the chairman's role passed from Bill d'Apice,
of Makinson & d’Apice in Sydney, Australia to Jan van der
Steenhoven, of Van der Steenhoven Advocaten in
Amsterdam. Bill, who has been chairman for the last two
years, commented:  

“It has been a privilege to have been able to make a special
contribution to LAWorld as its chairman over the last two
years. LAWorld is a growing organisation and I am
continually impressed with the quality and versatility of legal
skills displayed by the professionals in our member firms on
behalf of their clients. I look forward to being part of
LAWorld’s continued growth under Jan’s leadership and with
the commitment of our hard working committee and
members and our coordinator, Bruce Hill.”

Maître Joë Lemmer elected First Vice President of UAE
Maître Joë Lemmer, of Etude de Maître Joë Lemmer, LAWorld member firm in Luxembourg, has been elected First Vice
President of the European Lawyers’ Union (Union des Avocats Européens, UAE).  The UAE is an Association of lawyers
established in the European Community.  Based in Luxembourg, it has about 1,000 members.  Jean-Pierre Spitzer, from
LAWorld’s member firm in Paris, Charrière-Bournazel Champetier de Ribes Spitzer, is scientific director of UAE.  

Maître Lemmer will be organising the UAE’s 18th Annual Convention, to take place from 17 – 19 June 2004 in Schengen
(where the Schengen Treaty, opening up borders of countries in Europe, was signed in 1985) and in Mondorf-les-Bains.  The
theme of the convention will be "From Schengen to the Future Constitution:  the Citizen in the Heart of the enlarged Europe".  

For more information contact Maître Lemmer. 

Bill d’Apice
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On 18 December 2003, in the case of
Beals v. Saldanha (2003) SCC 72, the
Supreme Court of Canada handed down
a landmark decision dealing with the
enforcement of foreign judgments. This
case dealt with whether a default judg-
ment obtained in Florida was enforceable
in Ontario. It was conceded by the parties
that the Florida Court had jurisdiction to
grant judgment as there was a “real and
substantial connection to Florida”.

The Appellants were residents of Ontario.
They owned a vacant lot situated in
Florida, which they eventually sold to the
Respondents. A dispute arose between
the parties. The Respondents sued the
Appellants for damages exceeding
US$5,000; the Canadians chose not to
defend the action. Consequently, the
Appellants were held in default. As a
result, a Florida jury awarded the
Respondents US$210,000 in
compensatory damages and US$50,000
in punitive damages. When the
Appellants were notified of the monetary
judgment against them, they sought legal
advice from an Ontario lawyer who
negligently advised them that the foreign
judgment could not be recognised or
enforced in Ontario. They therefore took
no steps to have the Florida judgment set
aside.  The Respondents then
commenced an action in Ontario to
enforce the Florida judgment which by
1998 approximated CAN$800,000.

The Supreme Court of Canada held that
what is required was a “significant
connection between the cause of action
and the foreign court”. Here, obviously,
there was such a connection as the
Appellants bought and sold land in
Florida. Therefore, there was “a real and
substantial connection” between the
Florida jurisdiction, the subject matter of
the action and the Defendants. 

The court held:

“It was recognised that where
individuals carry on business in
another provincial jurisdiction, it is
reasonable that those individuals
be required to defend themselves
there when an action is
commenced: By tendering his
products in the market place
directly or through normal

distributive channels, a
manufacturer ought to assume the
burden of defending those
products wherever they cause
harm as long as the forum into
which the manufacturer is taken is
one that he reasonably ought to
have had in his contemplation
when he so tendered his goods.

That reasoning is equally
compelling with respect to foreign
jurisdictions.”

It was held that this test was the
“overriding factor” in the determination of
jurisdiction. 

The judgment therefore must be
recognised and enforced since the
Florida Court properly took jurisdiction
unless there were defenses to bar its
enforcement. 

A further question that arose before the
Supreme Court was: What are valid
defenses since there was a proper
connection to Florida?

Extrinsic fraud goes to deceiving the
issuing court that it has proper
jurisdiction. Evidence of this kind of fraud,
if accepted, will justify a decision to
refuse to recognise the foreign judgment.
There is no evidence that the

Respondents had misled the Florida court
as to the facts or that it was deceived.

The defense of natural justice deals with
the form of the foreign procedure as
related to the process as opposed to the
merits of the case. If the procedure and
form are not in accordance with Canada’s
“concept of natural justice”, the foreign
judgment will be rejected. The court held
that the Appellants failed to raise “any
reasonable apprehension of unfairness”.
As they were fully informed about the
Florida action, were granted a fair
opportunity to participate in the case,
chose not to defend the action nor to
take the steps necessary to set aside or
appeal the Florida judgment even though
duly notified, their lack of taking the
necessary steps was not due to any lack
of notice but due to their “reliance upon
negligent legal advice” which cannot bar
the enforcement of the judgment.

In order to succeed on this defense, the
Appellant would have to prove that the
foreign proceedings were contrary to
Canadian notions of fundamental justice.
Although the court recognised that it had
a “heightened duty to protect the interest
of defendants” when the judgment was a
foreign one, it had to be satisfied only
that the “minimum standards of fairness”
had been applied to the Canadian
defendants by the foreign court, that they
were granted “fair process”. The burden
of alleging unfairness rests with the party
resisting recognition of the foreign
judgment. Given that this was a Florida
judgment, the court had little difficulty in
finding that the principles of justice were
fair since the defendant was given an
adequate notice of the claim, was
granted an opportunity to defend and
knew of the “possibility of a substantial
award of damages” and that triple
damages were sought. 

The public policy defense also would
prevent the enforcement of foreign
judgment if it is “contrary to the Canadian
concept of justice and is … contrary to
our view of basic morality”.

The court held that the award of damages
by the Florida jury did not “violate our
principles of morality that would … shock

When in Flor ida …
Supreme Court of Canada recognises and
enforces default judgment
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the conscience of the reasonable
Canadian”. 

In an article in Toronto’s Globe & Mail of
19 December 2003, the day after the
judgment, justice reporter Kirk Makin
quite understandably stated:

“The ruling is being seen as a
sharp warning to Canadian
corporations that in the modern
world of cross-border business,
judgments issued by foreign
jurisdictions will be enforced,
provided fair legal procedures
were followed.”

This judgment is important not only for
Canadian lawyers but also for foreign
attorneys. There is a valid strategy of
foreign creditors suing Canadian
companies in the home jurisdiction of the
creditor. This will be recognised in
Canada only if there is a “real and
substantive connection”. Consequently,
the foreign attorney embarking upon such
procedures should communicate
beforehand with a law firm in the
jurisdiction where the Canadian resides to
see if, in his assessment, the eventual
judgment, presumably by default, would
be recognised, i.e. whether the test of

connection was present and if the
procedure followed was fair. This
consequently entails greater involvement
of Canadian lawyers in assisting lawyers
in other countries not only on the
enforcement of such default judgments
but advising them in advance of the
prospects of success.

LAWorld’s member firm in New York, Phillips Nizer, recently
hosted several strategic networking and business
development events to highlight firm practice areas and
targeted opportunities.
The firm held a reception to welcome David Chidekel as a
new partner in Entertainment Law, a traditional practice area.
The reception was a great success, drawing talent and
executives from the music, film and entertainment industries. 
Also noteworthy are the new Non-Profit Networking Nights
hosted by partner Kenneth Fisher, who formed this group to
give industry leaders an opportunity to meet periodically for
networking and continuing education. The first meeting
featured speaker Paula Gavin, former President of the YMCA
of Greater New York, the largest “Y” in the country. The firm

has also developed the Not-For-Profit Law Reporter, which
just published its first issue.
Phillips Nizer’s New Business Networking Group met in
February to discuss “The Latino Business Explosion.”
Speakers were firm client Roberto Ramos, CEO of Latin Vox
Communications (a communications agency with clients such
as GM, Remy Martin, EA Sports and UNICEF) and Heather
Hanssen, Director of Marketing at Sesame Workshop.  This
group is headed by partner Peter Fields.
For further information contact Vikki Grodner at
VGrodner@PhillipsNizer.com.

Strategic networking in New York
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Article written by David Franklin of
Franklin & Franklin, LAWorld
member firm in Montreal, Quebec,
Canada. 

Atlantic Records Recording Artists ‘New Blood
Revival’ at the Entertainment Law reception

L to R: Reggie Lucas, B-9 Entertainment; Ken Clinton,
Sony Music; David Chidekel

Paul Jacobs, a partner of Elkind, Lipton & Jacobs LLP, the LAWorld member firm in Toronto, Canada, has recently been

designated both a Chartered Mediator and a Chartered Arbitrator by the ADR Institute of Canada. Paul is one of a small

and select group of Canadian professionals who have earned this double distinction. His mediation and arbitration

talents have been used for many years by counsel representing corporations, government, insurers, institutions and

private parties in the resolution of domestic and international disputes.
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The Protocol Relating to the Madrid
Agreement Concerning the
International Registration of Marks

(“Madrid Protocol”) is an international
treaty that became effective on 1
December 1995. Under the Madrid
Protocol, an owner of a trademark may
register its mark in any number of other
Madrid Protocol member states with
just one application through the
International Bureau of the World
Intellectual Property Organization
(“WIPO”) in Geneva, Switzerland.

Since 1995, the number of Madrid
Protocol member states, known
formally as “contracting parties” (see
box), has increased steadily. Of the
contracting parties, Australia, China,
France, Germany, Japan, Russia, Spain,
and the United Kingdom, standing
alone, represent a significant portion of
the entire global economy. LAWorld
member firms are located in 17 of the
contracting parties.  

On 2 November 2003, the United
States of America (“USA”) joined these
countries as the 62nd contracting party
to the Madrid Protocol. This move
greatly facilitates trademark registration
in the USA by mark owners from other
member states.

Specifically, member state mark owners
that have either a completed trademark
registration or a pending trademark
registration application at their own
country’s trademark office (their “Office
of Origin”) may now simply request in
an international application that the
USA also register their mark.

Such owners have already been able to
file international applications at their
Offices of Origin (but not for registration
in the USA). Basically, an applicant’s
Office of Origin certifies that the
international application accurately
reflects the information in its database
and then forwards a certified
application on to the International
Bureau of WIPO in Switzerland.

Next, the International Bureau registers
the mark and notifies each contracting
party designated by the applicant of the
applicant’s “request for extension of
protection” to that country. Finally, each
contracting party designated by the
applicant conducts an examination
under its own laws as to the availability
of the applicant’s mark for registration.

This process has not changed. But
now, by simply requesting on the
application that the USA also extend
trademark protection, an international
applicant may seek to register its mark
in the USA, along with any number of
the other Madrid Protocol contracting
parties.

Upon receipt of a certified international
application requesting USA registration,
the International Bureau of WIPO

forwards the application to the United
States Patent and Trademark Office
(“USPTO”), the federal agency that
administers patent and trademark
registrations in the USA. If the USPTO
determines that there are no barriers to
USA registration, the mark will be
registered in the United States.

The United States’ recent membership
in the Madrid Protocol should make it
much easier for LAWorld member firms’
business clients to register their
trademarks in the USA and thereby to
compete in the vast USA marketplace.

Registering trademarks
United States joins Madrid Protocol
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The 62 Madrid Protocol member
states, known formally as “contracting
parties”, are as follows:

Albania, Antigua and Barbuda,
Armenia, Australia, Austria, Belarus,
Belgium, Bhutan, Bulgaria, China,
Croatia, Cuba, Cyprus, Czech
Republic, Democratic People’s
Republic of Korea, Denmark, Estonia,
Finland, France, Georgia, Germany,
Greece, Hungary, Iceland, Iran (Islamic
Republic of), Ireland, Italy, Japan,
Kenya, Latvia, Lesotho, Liechtenstein,
Lithuania, Luxembourg, Monaco,
Mongolia, Morocco, Mozambique,
Netherlands, Norway, Poland,
Portugal, Republic of Korea, Republic
of Moldova, Romania, Russian
Federation, Serbia and Montenegro,
Sierra Leone, Singapore, Slovakia,
Slovenia, Spain, Swaziland, Sweden,
Switzerland, The former Yugoslav
Republic of Macedonia, Turkey,
Turkmenistan, Ukraine, United
Kingdom, United States of America,
and Zambia.

Article written by James D. Nelson, a director, and Taro Kusunose, an
associate, at Betts, Patterson & Mines, P.S., the LAWorld member firm in
Seattle, Washington, USA.

James Nelson
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LAWorld Members
■ ARGENTINA
Linares, de Jesús & Rino
Av de Mayo 1365 5th - (1085), Buenos Aires
T: + 54 11 4381 6113 F: +54 11 4381 6113
Email: mdejesus@ssdnet.com.ar 

Contact: Marcelo de Jesús

■ AUSTRALIA
Best Hooper
563 Little Lonsdale Street, Melbourne VIC 3000
T: + 61 3 9670 8951 F: +61 3 9670 2954
Email: sraleigh@besthooper.com.au 

Contact: Simon Raleigh

Makinson & d’Apice
Level 12, 135 King Street, Sydney NSW 2000
T: + 612 9233 7788  F: + 612 9233 1550
Email: wdapice@makdap.com.au 
Web: www.makdap.com.au Contact: Bill d’Apice

Nicol Robinson Halletts
Level 10, 175 Eagle Street, Brisbane QLD 4000
T: + 617 3853 8888 F: + 617 3853 8800
Email: rgallagher@nrh.com.au
Web: www.nrh.com.au Contact: Robert Gallagher

■ AUSTRIA
Dr. Reinhard Toegl
Rechtsanwaltsgesellschaft mbH
8010 Graz, Schmiedgasse 31
T: + 43 316 822044 F: + 43 316 816733
Email: office@toegl.co.at 
Web: www.toegl.co.at Contact: Dr. Reinhard Toegl

■ BRAZIL
Vaz Advogados Associados S/C
Alameda Santos, 1470, 9th floor, SP01418-100 São Paulo
T: +5511 3284 3001 F: +5511 3284 0448
Email: marcovaz@vazadvogados.com.br

Contact: Marco Antonio d’Utra Vaz

■ CANADA
Elkind, Lipton & Jacobs
One Queen Street East, Suite 1900, Toronto M5C 2W6
T: + 1 416 367 0871 F: + 1 416 367 9388
email: swelkind@eljlaw.com 
Web: www.eljlaw.com Contact: Stanley Elkind QC

Franklin & Franklin
4141 Sherbrooke St West, Suite 545, 
Montreal, Quebec H3Z1B8
T: + 1514 935 3576 F: + 1514 935 6862
email: d.franklin@franklinlegal.com 
Web: www.franklinlegal.com

Contact: David Franklin

■ CYPRUS
Christodoulos G Vassiliades & Co
PO Box 24444, P.C. 1703 Nicosia
15 Agiou Pavlou St, Ledra House, Agios Andreas PC
1105, Nicosia
T: + 357 22 55 66 77 F: + 357 22 77 99 99
email: corporate@vasslaw.net 
Web: www.vasslaw.com
Contact: Christodoulos G Vassiliades/Louisa Massonidou

■ ENGLAND
Kenneth Elliott & Rowe
24 Buckingham Gate, London SW1E 6LB
and Equitable House, 88 South Street, Romford, Essex
RM1 1SD
T: + 44 1708 757575 F: + 44 1708 766674
Email: law@ker.co.uk 
Web: www.ker.co.uk Contact: Mark Sadler

■ FINLAND
Jokinen & Associates OY
Fredrikinkatu 28 B 17, 00120 Helsinki
T: + 358 9 645 544 F: + 358 9 645 404
Email: janne@jokinenassociates.fi 

Contact: Janne Jokinen

■ FRANCE
Charriere-Bournazel Champetier de Ribes Spitzer
5 rue de Logelbach, 75017 Paris
T: +33 1 42 67 57 50 F: +33 1 47 63 32 65
Email: jpspitzer@scp.avocat.fr

Contact: Jean-Pierre Spitzer

■ GERMANY
Lungerich & Lenz
Hülchrather Strasse 4, 50670 Cologne
T: + 49 221 130 816-0 F: + 49 221 1308 16-20
Email: claus.lenz@ll-rechtsanwaelte.de 

Contact: Claus Lenz

■ HONG KONG
Ng & Shum
13/F United Centre, 95 Queensway, Hong Kong
T: + 852 2523 9155 F: + 852 2810 6511
Email: steveng@ngnshum.com 
Web: www.ngnshum.com Contact: Steve Ng

■ IRELAND
Connolly Sellors Geraghty Fitt
6/7 Glentworth Street, Limerick, PO Box 120
T: + 35 361 414 355 F: + 35 361 414 738
Email: jmurphy@csgf.securemail.ie 

Contact: Joe Murphy

■ ITALY
Studio Corno Avvocati
Via Mameli 11, 20035 Lissone (Mi), Milan
T: +39 039 2 456 792 F: +39 039 2 458 018
Email: legale@studiocorno.it
Web: www.ciscorno.it Contact: Giorgio Corno

■ ISRAEL
Avniel Salomon & Co
PO Box 4882, Haifa 31 048
T: + 972 4 8671520 F: + 972 4 8670564
Email: yoav@asc.co.il Contact: Yoav Salomon

■ LUXEMBOURG
Etude de Maître Joë Lemmer
31 Grand Rue, BP 222, L-2012
T: + 352 46 73 46 F: + 352 46 73 48
Email: jlemmer@pt.lu Contact: Joë Lemmer

■ MEXICO
Solorzano, Carvajal, Gonzalez y Perez-Correa, S.C
Av. San Bernabe 389, San Jeronimo Lidice
10200 MEXICO D.F.
T: + 52 55 95 24 24 F: + 52 55 95 47 89
Email: luis.gonzalez@solcargo.com.mx
Web: www.solcargo.com.mx Contact: Luis Gonzalez

■ NETHERLANDS
van der Steenhoven Advocaten
Herengracht 582 – 584, 1017 CJ Amsterdam
T: + 31 20 607 7979 F: + 31 20 683 1947
Email: jan@vandersteenhoven.nl
Web: www.vandersteenhoven.nl

Contact: Jan van der Steenhoven

■ PORTUGAL 
Osório de Castro-Advogados
Av Luis Bivar, 93-8 Esq, P-1050-143 Lisbon
T: + 351 21 356 00 11 F: + 351 21 314 67 92
Email: veris@mail.telepac.pt 

Contact: Jorge Verissimo

■ SINGAPORE
Yeo-Leong & Peh LLC
20 McCallum Street, 12-03 Asia Chambers, 069046
T: + 65 429 0222 F: + 65 221 8090
Email: jenniferyeo@ylp.com.sg Contact: Jennifer Yeo

■ SPAIN
Suarez de la Dehesa & Sainz Dochado Abogados
Ferraz, 11, 28008 Madrid
T: + 34 91 224 05 50 F: + 34 91 224 05 59
Email: jasuarez@suarezysainz.com 

Contact: Jose Suarez

■ THAILAND
Rene Philippe & Partners Limited
Millennia Bldg., 16 th Floor, Suite 1606, 62 Langsuan Rd.,
Lumpini, Pathumwan, Bangkok 10330
Tel: + 66 2 651 9690 Fax: + 66 2 651 9691
Email: rene-philippe@renephilippe.com
Web: www.renephilippe.com

Contact: Rene-Philippe Dubout

■ TURKEY
Muhtaranlar & Associates
Yasemin Sokak No 16 80620
1 Levent, Istanbul
Tel: + 90 212 32466 92 Fax: + 90 212 32466 95
Email: info@muhtaranlar.com
Web: www.muhtaranlar.com

Contact: Gökhan Muhtaranlar

■ UNITED STATES OF AMERICA
Bell, Ryniker, Letourneau & Nork
5847 San Felipe, Suite 4600
Houston, Texas, TX 77057
T: + 1 713 871 8822 F: + 1 713 871 8844
Email: mkbell@brlpc.com Contact: Michael Bell

Betts, Patterson & Mines, PS
One Convention Place, Suite 1400
701 Pike St, Seattle WA 98101-3927
T: + 1 206 292 9988 F: + 1 206 343 7053
Email: jnelson@bpmlaw.com
Web: www.bpmlaw.com Contact: James Nelson

Christa & Jackson
1901 Avenue of the Stars, Suite 1100
Los Angeles, California 90067
T: + 1 310 282 8040 F: + 1 310 282 8421
Email: lchrista@christalaw.com
Web: www.christalaw.com 

Contact: Laura Christa

Gipson Hoffman & Pancione
1901 Avenue of the Stars, Suite 1100
Los Angeles, California 90067
T: + 1 310 556 4660 F: + 1 310 556 8945
Email: lbarnett@ghplaw.com
Web: www.ghplaw.com Contact: Larry Barnett

Nexsen Pruet Jacobs & Pollard
PO Box Drawer 2426, Columbia, South Carolina 29202
T: + 1 803 771 8900 F: + 1 803 253 8277
Email: vstieglitz@npjp.com Web: www.NPJP.com

Contact: Val H Stieglitz

Phillips Nizer LLP
666 Fifth Avenue, New York, NY 10103-0084
600 Old Country Road, Suite 241, Garden City, NY 11530
45 Essex Street, 3rd Floor, Hackensack, NJ 07601
T: +1 212 977 9700 F: +1 212 262 5152
Email: djacoby@phillipsnizer.com / swhang@phillipsnizer.com
Web: www.phillipsnizer.com

Contact: David Jacoby (Alt: Sung Chul Whang)

Schoenberg, Fisher, Newman & Rosenberg Ltd
Suite 2100, 222 South Riverside Plaza, Chicago
Illinois 60606-6101
T: + 1 312 648 2300 F: + 1 312 648 1212
Email: Rick.Perlman@SFNR.com
Web: www.sfnr.com Contact: Richard Perlman

■ ADMINISTRATIVE OFFICE
79 Carlotta Street, Greenwich, NSW 2065, Australia
T: + 61 2 9262 2111 F: + 61 2 9299 9433
Email: mail@laworld.com Contact: Bruce Hill

Newsletter design by Stephanie Vaughan
Email: stephvaughan@optusnet.com.au

For more information or advice on any
international legal matter, please contact
your local LAWorld member.
DISCLAIMER: This newsletter is for information only and professional advice should
be obtained before acting on anything contained herein. The material presented does
not establish, report or constitute a lawyer-client relationship. Neither the authors,
publishers nor distributors can accept any responsibility for loss occasioned to any
person or business as a result of action taken or refrained from in consequence of the
contents of this publication. The articles do not represent a complete analysis of the
topics presented and readers should conduct their own appropriate legal research.

This newsletter is sent to you by:
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